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Introduction

2020 was a shocking year, and one most people 
wish they could forget. The latest DoneDeal 
motoring report is a great resource that brings 
some really interesting facts to light about the 
year gone by. There are insights on present and 
future car buying trends, plus, not surprisingly, 
it points to the importance of going online 
when searching out your next car.

Car sales in 2020 were poor but not as bad 
as when Ireland was last in recession. The 
pandemic, Brexit worries and a global economic 
downturn combined to dramatically suppress 
sales. 2020 saw a drop of 25 per cent year 
on year in new car sales figures to 88,324 
- in a good year it should be circa 140,000. 
So with this perfect storm, why didn’t the 
motor industry collapse entirely? The demand 
for personal transport is constant. Even in 
lockdown essential workers need to get around 
and the grocery shopping has to be done. Also 
cars wear out and become uneconomic to run, 
buyer’s requirements change with the need to 
upsize or downsize happening all the time. I 
still remind my eldest that they are the reason 
I sold my two-seat sports car for a family car! 
2020 also saw a dramatic drop in the use of 
public transport as a result of the pandemic. 
Buses and trains simply can’t offer a safe space 
in which to travel, and this caused many bus 
and rail commuters back into cars. The private 
car has never been of more value as it offers a 
safe environment for drivers and their bubbles 
to travel in. The trade in used cars held up well 
in 2020.

Lockdowns, the virtual collapse of international 
travel and the closure of creches and aftercare 
services meant that a considerable amount 
of household cash became available for use 
in other ways. So when the decorating was 
done there was often money left over for a 
car deposit. The report shows the dominant 
‘diesel’ car remains the most popular choice in 
Ireland - despite all the scaremongering. The 
classic diesel car as a new car choice remains in 
slow decline but as a used option it is still highly 
sought after. Hybrid and electric cars grew 
in popularity in 2020 and also the SUV body 
style continued its rise. The used car market 
is going strong and residual values even grew 
in 2020 by 1.5%. Brexit uncertainty and the 
demonisation of diesel through the new NOx 
(Nitrogen Oxide) emissions tax  contributed to 
shift buyers away from importing cars from the 
UK and towards buying native Irish stock. In the 
UK there are over 2m new cars sold annually 
so there is a much greater choice of used cars 
to be had. 113,926 ‘Imports’ were registered in 
Ireland in 2019 - 2020 saw that figure decline 
to just 79,969. In 2021 imports will drop even 
further now that full fat Brexit has happened. 
This fact will ensure used car values will remain 
high here as the supply of fresh used car stock 
will be drastically reduced. According to the 
latest stats, the average price of a new car has 
risen, yet again, to roughly €33,000, so it is no 
surprise that more and more buyers are finding 
their next car in the classified ads. 

Traditionally when a customer enters a car 
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showroom they have an idea of what they 
want, and the salesperson then guides them 
along the buying process - 2020 changed 
that with a seismic shift to online sales. Car 
buyers were able to move much further 
along the buying process online. In 2020 the 
deal-sealing physical handshake went digital. 
Lockdowns forced all car dealerships to close 
their showrooms. Only essential’ servicing and 
parts departments were permitted to open to 
the public. If a dealership wanted to meet its 
customers and sell cars it had to do so online 
and over the phone. Online selling tools of 
web-based virtual showrooms, video calls and 
video walkarounds were always coming to the 
motor trade but 2020 accelerated their need. 
Finance approval went fully online and click and 
collect purchasing became part of the motor 
trade. Tesla, who’s Model 3 was the best-
selling electric car in 2020, has for a number 
of years been selling its cars online. It doesn’t 
have independent dealerships but owns its 
selling network outright. Teslas can be bought 
like mobile phones with online purchasing and 
delivery, and you need never see a salesperson 
in the flesh and now all car brands are following 
with an online buying choice. In Ireland the local 
dealer and their relationship with customers 
has been the rock on which car sales have 
been carried out but 2020 shook that method 
to the core. Those dealerships who embraced 
online selling did reasonably well in 2020. Out 
of lockdown, dealers worked hard to make 
showrooms as COVID safe as possible and 
innovations like facilitating buyers to take solo 
test drives helped keep sales ticking over. Even 
now in January 2021’s lockdown, new cars 
are being delivered to people’s homes under 

government guidelines.

So what did we buy in 2020? The report gives 
all the details. In 2020, despite all the talk 
and hype about electric cars, Ireland’s new 
car buyers only slowly embraced zero tailpipe 
emission motoring. Diesel power remains the 
biggest fuel source powering cars in Ireland. 
Petrol is next followed by hybrid - although as 
nearly all hybrids are petrol/electric the fuel 
itself is more popular than diesel for private 
cars. The Toyota Corolla was Ireland’s favourite 
new car and also the number one hybrid 
on sold. Diesel power will still be dominant 
as company and fleet car owners can claim 
VAT back on diesel fuel - but not on petrol. 
This anomaly means hybrid numbers are still 
relatively low next to diesel. DoneDeal research 
suggests that over 70% of consumers thinking 
of buying a car valued at over €10,000, intend 
to buy a hybrid or electric vehicle. This is a clear 
indication that the green message is getting 
through.
DoneDeal’s sheer scale means it is ideally 
placed to detect trends in consumer demand 
and its report won’t stray far from my desk as a 
valuable reference source.

    Michael Sheridan
    Motoring Journalist

    Irish Car & Van of the Year Judge
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Welcome

This report is a window into Irish consumer 
behaviour and market intelligence around a 
significant purchase for people - their car.

We deliver this report in the context 
of a humanitarian crisis that has brutal 
consequences for our economy. As you browse 
through,  I encourage you to think of the people 
behind these numbers.  It is people, after all, 
that will give you hope. We thank our buyers 
for supporting over 1,000 Local trusted Irish 
Car Dealerships who have their stock for sale 
on DoneDeal. 

In 2020, the Motor Industry transformed. We 
worked in concert with our dealer network to 
migrate their business from bricks and mortar 
to online, introducing solutions around digital 
payment and finance that ordinarily could have 
taken multiple quarters or years. The result is 
that options usually reserved for the forecourt 
- warranties, finance options, secure payments 
- are now all available on our Trusted Car 
Dealership stock on DoneDeal. The industry 
has accelerated by years.

As we enter 2021, we are no longer asking 
our Irish consumers if they intend to buy cars 
online; they are buying cars online.  In 2021, we 
have already sold cars from Dealerships end to 
end via DoneDeal and we expect that online 
will remain a crucial part of the car purchase 
process.
From DoneDeal’s unique vantage point, here 
are some key consumer trends from 2020,  

followed by a look ahead to the rest of 2021. 

Wait...Who are we to say?

I’m glad you asked. With Ireland’s largest 
car buying audience (over 20 million views 
on our ad listings a month), we are uniquely 
positioned to comment on the market and Irish 
consumer behavior. We support over 1,000 
local Irish trusted Car Dealerships selling over 
50,000 New and Used cars at any time. On 
DoneDeals site, in conjunction with all of our 
car dealerships, we offer assurances for Irish car 
buyers like warranties, history checks, finance 
options, and in the last year, we have added 
click and collect for cars and delivery to this.

To conduct the most robust analysis possible, 
we cross-referenced our site data with SIMI 
data and surveyed over 1,000 people in Ireland. 
90% of Car buyers start their car purchase 
journey online, with 77% of Irish consumers 
going to DoneDeal as part of their purchase 
journey.¹ Our survey results demonstrate that 
DoneDeal is a stronger influence on car buyers 
in Ireland than even, family and friends.²

Time for trends? Read on.

¹ Let’s make car buying brilliant survey, 2020-Jan 2021. Qs. Which of the following sites do you expect to reference the next time you are 
researching a car for purchase ? Respondents = 1,290
² Let’s make car buying brilliant survey, 2020-Jan 2021. Qs. Which of the following do you think will  have  the most influence on the car you 
chose to purchase ? Respondents = 1,290
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Lockdown 1 - Major uncertainty and demand 
reduction. Following the initial lockdown we 
witnessed a surge in car buying as individuals 
moved away from public transport combined 
with pent up demand from the first lockdown.
 
Lockdown 2 - Limited seasonal impact as motor 
businesses adapt to new ways of selling online.

Lockdown 3 - Further measures around 
delivery and online selling have moved the 
industry forward several years.

Online accelerates: in 2020, Car Dealerships 
moved to meet the demand of the online buyer, 
taking steps that might ordinarily have taken 
months or even years. 

Online has been a critical element of the car 
purchase journey for a number of years but 
in 2020, Car sellers found themselves with 
no other option than online . Car Dealerships 

found themselves rushing to enable options 
like ‘click and collect’ or ‘deal and deliver’ so 
that they could safely sell and deliver cars to 
customers. Over the course of one week alone, 
DoneDeal set 30 Dealers up with DoneDeal’s 
secure stripe payments systems so that 
consumers could transact safely online. One of 
those Dealers was Shiels Motorgroup who were 
the first to adopt DoneDeal’s online payment 
solution. Company Director, Shiels Motorgroup, 
Ted Sheils explains,
“ Online purchasing undoubtedly represents the 
next chapter in the industry, We hope that the 
combination of online convenience combined 
with the support of experienced operators such 
as ourselves will be a compelling proposition for 
the next generation of car buyers”.

In 2021, we have already sold cars from 
Dealerships end to end via DoneDeal and we 
expect that online will remain a crucial part of 
the car purchase process.

When and how we bought cars in 2020
A tale of three lockdowns: Restrictions propel the Motor Industry into sector wide adoption of digital 
trading.

January Febuary March April May June July August September October November December

0%

20%

40%

60%

80%

100%

120%

140%

160%

DoneDeal Year on Year Enquiries Indexed to First Monday of January 2020

2019 2020

5  |  The Motor Industry 2020 and Outlook For 2021



Consumers optimized every aspect of their 
homelife. 

As lockdowns brought homelife into focus, 
Done Deal identified trends that saw 
consumers investing time in optimising their 
home space and by extension, their car. We 
saw demand for SUV’s, and people carriers 
up 300%³ across New and Used Stock. We 
saw consumers get even more specific about 
comfort- car leather interiors were particularly 
popular in 2020. We identified a real shift from 
electric car browsing to buying, and hybrid too 
has become a sustainable and savvy choice for 
our car buyers.⁴

Diesel is still far from dead. Industry statistics 
show a changing marketplace in 2020. Diesel 
accounted for 43%, Petrol 37%, Hybrid 12%, 
Electric 4.5%, and Plug-In Hybrid 3%. Diesel 
remains the most popular engine type, while 
hybrid, electric and plug-in hybrid gained 
market share in 2020. Electric achieved 
significant growth with sales +16% Year on 
Year.⁵

In 2020, Car Dealerships moved to meet the 
demand of the online buyer, taking steps that 
might ordinarily have taken months or even 
years.

Online has been a critical element of the car 
purchase journey for a number of years but 
in 2020, Car sellers found themselves with 
no other option than online . Car Dealerships 
found themselves rushing to enable options 
like ‘click and collect’ or ‘deal and deliver’ so 
that they could safely sell and deliver cars to 
customers. In 2021, we have already sold cars 
from Dealerships end to end via DoneDeal and 

we expect that online will remain a crucial part 
of the car purchase process.

Looking ahead to the rest of 2021

In 2020, we saw that the average price of a 
nearly new car (Registration 2016-2019) was 
€20,348.⁶ This year, the average price of a new 
car is €33,000.⁷
If you are looking to buy a nearly new car, you’ll 
find that the price gap between nearly new 
cars and brand new cars is closing. The reason 
for the narrowing price gap is because new car 
sales declined by 25% last year which means 
less nearly new cars are in circulation. Demand 
for nearly new is high which is driving up prices 
so we find some consumers see the value in 
making the leap to brand new vehicles.  Brexit 
combined with recent additional fuel efficiency 
“NOx” charges on imports will likely see used 
imports fall dramatically. This loss of supply 
will keep used values strong in 2021 and likely 
2022, so it’s not a bad time to buy a used car in 
terms of value retention, irrespective of the age 
of the car.  Similar trends are visible in the UK 
where leading car sites have seen increases of 
8.5% in the price of used cars across the board. 
With a crunch in new supply, it is quite likely 
that used vehicles will better hold their value.  

Brexit will see used imports fall dramatically 
and this loss of supply will keep used values 
strong in 2021. 

If you are an individual or a business and you 
import vehicles from Britain, you are required to 
complete a customs declaration; pay or account 
for customs duty of 10% if applicable; and pay 
Vat at 21% prior to presenting the vehicle for 
registration. As is the case at present, VRT is 

³ DoneDeal Site Data, 2020     ⁶ DoneDeal Site data, 2020, 12 month average
⁴ DoneDeal Site Data, 2020     ⁷ CSO & broadly reported in national daily newspapers
⁵ SIMI Motor Report 2020
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also payable on such vehicles. According to 
Revenue, importation of a vehicle from Britain 
is now treated as an importation from a third 
country, that is, a non-EU country. That means 
completing a customs declaration, accounting 
for customs duty if applicable, and Vat prior to 
presenting the vehicle for registration. All of 
which can add up in time and money for the car 
buyer. 

Consumers see the value in making the leap to 
brand new vehicles.
The price gap between nearly new cars and 
brand new cars is closing. The reason for the 
narrowing price gap is because new car sales 
declined by 25%⁸ last year which means less 
nearly new cars are in circulation. Demand for 
nearly new is high which is driving up prices and 
consumers see the value in making the leap to 
brand new vehicles.  In fact, DoneDeal website 
data shows that people who start out looking at 
nearly new cars, are more frequently going on 
to enquire about new cars with finance options 
available on DoneDeal. Finance Options are 
expected to make it easier for consumers to 
trade up to newer and more aspirational car 
types like Hybrid and Electric vehicles.

New Delivery methods. 

People have fallen in love with getting their 
car delivered in the final step of the purchase. 
The alternative to having your car delivered to 
make multiple trips to the forecourt, returning 
to collect the car.  It’s not a deal-breaker, sure, 
but customers love it.⁹  Reason enough to keep 
a delivery option in the long run. 

Diesel is in a slow decline as potential buyers 
look to more sustainable fuel types. 

Consumer intent to purchase ‘Diesel’ declined 
from 52% in 2019 to 29% today, while intent 
to purchase a Petrol engine continues to hold 
it’s 2019 position at 22%. Today, nearly 1 in 2 
Car buyers say they would opt for a Hybrid or 
electric Vehicle, versus 1 in four in 2019. Over 
70% of consumers who intend to buy a car 
valued at over 10,000, intend to buy a hybrid 
or electric vehicle. An indicator that those who 
can afford fuel alternatives to Petrol and Diesel 
are making the switch to more sustainable fuel 
types.
Via DoneDeal’s site metrics, We can see this 
intent to purchase reflected in how people 
behave on our site. 

⁸ SIMI Motor report January 2021
⁹ Let’s make car buying brilliant survey, 2020-Jan 2021. Qs. Tell us something you loved about car buying this year ? Respondents = 1,290
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When we look across the entire market of both 
New and Used cars, Sustainable fuel types 
are taking more and more share of the overall 
search on the site. However, we do see that 
while customers start out searching for hybrid 
or electric cars on DoneDeal,  in many cases, 
they end up defaulting to diesel. 
This is indicative of a consumer minded to 
change to sustainable, but can’t quite make 
the finances work. Here too,  we expect 
competitive rates in finance options to 
empower consumers to trade up more easily in 
2021 and beyond. 

“What kind of car is good for long distance 
travel” remains a top query for Irish people¹⁰ 
who will be encouraged by the significant range 
improvements on electric and hybrid vehicles in 
the last year, with more to come in 2021.

Automatic is a popular choice. 

Manual transmissions (59.8% of cars sold) 
continue to be more popular despite a decline 
in market share with automatic transmissions 
(40.09%) continuing to gain in popularity.¹¹ New 
automatic gearboxes are very efficient and 
cheaper to make but another factor is worth 
noting, pure hybrids (HEV) and all EVs have 
automatic gearboxes.

Locally and online will be the locations for car 
trading. 

As we enter 2021, we are no longer asking our 
Irish consumers if they will buy cars online; 
they are buying cars online.  In 2021, cars have 
been sold from Car dealerships entirely online, 
end to end on DoneDeal. Over 1,000 Local 
trusted Irish Car Dealerships have their stock 

for sale on DoneDeal. This year is continuing to 
demonstrate the importance of online trading 
to our economy. Our car buyers continue to 
contribute to and support their local economies 
through dealing with our local trusted Dealers 
via DoneDeal. We thank them.

The contemplative commute has suffered. 

While we don’t miss the slow crawl and 
negotiation of commuter traffic, business 
professionals miss the alloted time for thinking 
and contemplating the best approach for 
the day ahead.  Business professionals we 
interviewed spoke to how they had been 
surprised to learn the role that the commute 
played in their lives, only noticing it when they 
no longer needed to commute to the office.¹² In 
response, those we interviewed said they have 
had to make a conscious effort to build in time 
in the morning or afternoon to allow for this 
time, that they said felt crucial to their focus for 
the day ahead.

Consumers note how the industry has 
responded to the pandemic.

Consumers have valued how the industry has 
responded to consumers researching their next 
car online by actually empowering consumers 
to make choices with peace of mind. Not just 
by enabling click and collect, but through 
increasing the information and details about 
vehicles for sale online, alongside assurances 
like warranties and a variety of finance options. 
Consumers note that there are richer vehicle 
details available, better quality vehicle imagery 
than ever before, resulting in a more informed 
and confident buyer overall.¹³ On DoneDeal, we 
see customers increasingly filtering for car ad 

¹⁰ Google Ireland  trends data, January, 2021    ¹³ In Depth Customer Interviews, December 2020
¹¹ SIMI Motor report January 2021
¹² In Depth Customer Interviews, December 2020
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listings with the ‘greenlight verified’ badge. Ad 
listings with this badge include a basic history 
check for the vehicle advertised and  can be 
another vital piece of information to aid the car 
buyer. 

    Elaine Doyle
    DoneDeal
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The number of car buyers intending to buy via finance has 
increased by 48% YoY, albeit off a smaller base when compared 
to cash, bank and credit union loans. Consumers say they love 
car finance for two reasons 1. finance options means you don’t 
immediately feel the pinch of a car purchase in your pocket 
and 2.  thanks to the range of finance options, the range of cars 
available to the buyer has expanded.  We see this behaviour too 
in our own numbers within DoneDeals site metrics; we see that 
people who check out finance options on used cars within the 
1- 3 years old range are more likely to go on and reach out to a 
‘New’ car dealer on DoneDeal. 
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56% of Irish people intend to trade in their car, which will help 
with supply given the shortfall in Used Car imports. Used Car 
Imports were down -29.81% in 2020.  113,926 ‘Imports’ were 
registered in Ireland in 2019 - 2020 saw that figure decline to 
just 79,969. In 2021 imports will drop even further now that 
Brexit has happened. 

As a major touchpoint for car buyers in Ireland, we are proud 
to support a network of over 1,000 dealers selling over 
50,000 cars.



Source: SIMI
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New Car Registrations 
by County
Units registered in 2020 & 
% Change in No. of New 
Cars Sold Vs 2019
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• Dublin was by far the worst area affected in terms of % 
Change of units sold versus 2019, with a decline of -38%. 

• Waterford appeared to share the same market dynamics as 
Dublin in 2020. Though Waterford is just 6% the size of the 
Dublin market, it  experienced a similar sharp contraction of 
-31%. 

• Cork, as the second largest car market county, was more 
resilient at -20%. 

• Louth, a border county, suffered similar declines at -21%. The 
rest of the nation’s counties experienced a contraction of 20% 
or less with the notable exception of Lovely Leitrim. 

• While Leitrim may be at the bottom of the leader board again 
this year in terms of the least cars sold per county, Leitrim is 
the only county that managed to sell more cars in 2020 than in 
2019. Now that’s something.

Comments
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Top New Passenger Cars By Make Top 5 Selling Car Brands 2020

MAKE 2020 UNITS % SHARE

 1 VOLKSWAGEN 10691 -10%

 2 TOYOTA 10021 -23%

 3 HYUNDAI 8180 0%

 4 SKODA 7418 -3%

 5 FORD 6792 86%

 6 KIA 5275 28%

 7 NISSAN 5254 11%

 8 PEUGEOT 4666 23%

 9 RENAULT 4067 19%

 10 AUDI 3665 -2%

 11 SEAT 3352 -6%

 12 BMW 3128 0%

 13 MERCEDES-BENZ 2974 11%

 14 OPEL 1945 17%

 15 DACIA 1874 -10%

 16 MAZDA 1257 0%

 17 VOLVO 1184 26%

 18 LAND ROVER 1107 -32%

 19 SUZUKI 926 14%

 20 CITROEN 875 19%

 21 HONDA 854 35%

 22 TESLA 780 35%

 23 MINI 432 -6%

 24 LEXUS 417 -20%

 25 MITSUBISHI 387 9%
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Electric Vehicle Sales 
(2020) 4,013 v (2019) 3,444 

+16.52%

1. Volkswagen
10,691 Units

2. Toyota
10,021 Units

4. Skoda
7,418 Units

3. Hyundai
8,180 Units

5. Ford
6,792 Units

Electric Vehicles Sales December 2020 
(2020) 85 v (2019) 31 

+174.19%

BODY TYPE 2020 UNITS % SHARE

 1 Hatchback 26542 30%

 2 MPV 22835 26%

 3 Jeep 19679 22%

 4 Saloon 12380 14%

 5 Estate 6578 7%

New Passenger Cars By Body Type

TRANSMISSION 2020 UNITS % SHARE

 1 Manual 52822 60%

 2 Automatic 35405 40%

New Passenger Cars By Transmission

DoneDeal Snapshot of 
Irish Motor Landscape 
Year-on-Year market share and annual (%) change 2020

DoneDeal Snapshot of 
Irish Motor Landscape 
Year-on-Year market share and annual (%) change 2020
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Top New Passenger Cars By Model Top 5 Selling Car Models 2020

1. Toyota Corolla
3,755 Units

2. Hyundai Tucson
3,227 Units

5. Hyundai Kona
2,321 Units

3. Volkswagen Tiguan
2,977 Units

4. Ford Focus
2,502 Units

MODEL 2020 UNITS % SHARE

 1 COROLLA 3755 4%

 2 TUCSON 3227 4%

 3 TIGUAN 2977 3%

 4 FOCUS 2502 3%

 5 KONA 2321 3%

 6 C-HR 2078 2%

 7 OCTAVIA 2045 2%

 8 GOLF 2006 2%

 9 QASHQAI 1930 2%

 10 YARIS 1915 2%

 11 SPORTAGE 1784 2%

 12 KODIAQ 1670 2%

 13 3008 1584 2%

 14 FIESTA 1468 2%

 15 RAV 4 1445 2%

 16 POLO 1403 2%

 17 JUKE 1252 1%

 18 CAPTUR 1237 1%

 19 5008 1235 1%

 20 DUSTER 1206 1%

 21 T-ROC 1202 1%

 22 KAROQ 1131 1%

 23 CLIO 1106 1%

 24 MICRA 1013 1%

 25 ARONA 982 1%

Top Selling Car Colour 2020 
Grey

ENGINE TYPE 2020 UNITS % SHARE

 1 Diesel 38233 43%

 2 Petrol 32600 37%

 3 Petrol Electric 10474 12%

 4 Electric 4013 5%

 5 Petrol/Plug-In 2459 3%

 6 Diesel/Electric 512 1%

 7 Diesel/Plug-In 33 0%

New Passenger Cars By Engine Type

Top Car Body Type 
Hatchback 

New Car sales of Jeep body types 
grew by 21% YoY in 2020, versus the year before

DoneDeal Snapshot of 
Irish Motor Landscape 
Year-on-Year market share and annual (%) change 2020

DoneDeal Snapshot of 
Irish Motor Landscape 
Year-on-Year market share and annual (%) change 2020
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17% Increase in New  Electric Car Registrations in 2020 Vs. 2019
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Electric Car Sales

New Electric Car Sales and Year-on-Year 
% Change - 2020 By County

Top 10 Best Selling New Electeric Cars - 2020

COUNTY 2020 UNITS % CHANGE

 1 Carlow 35 -10%

 2 Cavan 27 -23%

 3 Clare 57 0%

 4 Cork 388 -3%

 5 Donegal 52 86%

 6 Dublin 2016 28%

 7 Galway 130 11%

 8 Kerry 58 23%

 9 Kildare 215 19%

 10 Kilkenny 57 -2%

 11 Laois 31 -6%

 12 Leitrim 10 0%

 13 Limerick 93 11%

 14 Longford 21 17%

 15 Louth 70 -10%

 16 Mayo 35 0%

 17 Meath 165 26%

 18 Monaghan 13 -32%

 19 Offaly 32 14%

 20 Roscommon 19 19%

 21 Sligo 31 35%

 22 Tipperary 74 35%

 23 Waterford 67 -6%

 24 Westmeath 56 -20%

 25 Wexford 97 9%

 26 Wicklow 164 12%
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Nissan Leaf
15% Share

Hyundai Kona
12% Share

Tesla Model 3
18% Share

Volkswagen ID.3
9% Share

Renault Zoe
6% Share

Volkswagen E-Golf 
4% Share

Hyunday Ioniq
5% Share

Kia Niro 
10% Share

Kia Soul
6% Share

Mini Mini Hatch
3% Share

New Electric Passenger Cars By Make

1. Tesla
780 Units
19% Share

2. Hyundai
693 Units
17% Share

4. Kia
618 Units
15% Share

3. Nissan
619 Units
15% Share

5. Volkswagen
533 Units
13% Share

Donegal, Sligo and Tipperary bought the most 
Electric Cars in 2020.

17% Increase in New  Electric Car Registrations in 2020 Vs. 2019
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Hybrid Car Sales
17% increase in new Hybrid car registrations in 2020 Vs. 2019

New Hybrid Car Sales and Year-on-Year 
% Change - 2020 By County

COUNTY 2020 UNITS % CHANGE

 1 Carlow 123 73%

 2 Cavan 138 92%

 3 Clare 186 40%

 4 Cork 1,433 62%

 5 Donegal 281 41%

 6 Dublin 4,818 48%

 7 Galway 543 43%

 8 Kerry 209 27%

 9 Kildare 480 47%

 10 Kilkenny 173 62%

 11 Laois 115 55%

 12 Leitrim 34 100%

 13 Limerick 370 57%

 14 Longford 83 69%

 15 Louth 242 36%

 16 Mayo 202 50%

 17 Meath 400 46%

 18 Monaghan 92 130%

 19 Offaly 161 36%

 20 Roscommon 144 115%

 21 Sligo 109 54%

 22 Tipperary 283 60%

 23 Waterford 199 103%

 24 Westmeath 239 53%

 25 Wexford 249 41%

 26 Wicklow 234 15%

Top 10 Best Selling New Hybrid Cars - 2020

Toyota Corolla
28% Share

Toyota C-HR
15% Share

Ford Puma
5% Share

Kia Niro
4% Share

Toyota Rav 4
11% Share

Toyota Yaris 
6% Share

Hyundai Kona
3% Share

Toyota Camry
3% Share

Kia Sportage
3% Share

BMW 3 Series
3% Share

New Hybrid Passenger Cars By Brand

1. Toyota
8528 Units
63% Share

2. Ford
1055 Units
8% Share

4. BMW
700 Units
5% Share

3. Kia
987 Units
7% Share

5. Hyundai
597 Units
4% Share

Clare and Kilkenny saw the most significant increase 
in the purchase of New Hybrid vehicles.

17% increase in new Hybrid car registrations in 2020 Vs. 2019



Leinster
28% decline in New Car Registrations in 2020 
versus 2019 

DIESEL ELECTRIC HYBRID PETROL

22,752
SALES

2,959
SALES

8,271
SALES

20,177
SALES
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New Car Sales by fuel type Leinster



Louth
2020 New Car Sales: 2123
Market Share: 4%
 

Dublin
2020 New Car Sales: 34211
Market Share: 63%
 

Kildare
2020 New Car Sales: 3893
Market Share: 7%
 

Wicklow
2020 New Car Sales: 2062
Market Share: 4%
 

Wexford
2020 New Car Sales: 2223
Market Share: 4%
 

Longford
2020 New Car Sales: 427

Market Share: 1% 

Westmeath
2020 New Car Sales: 1289

Market Share: 2% 

Offaly
2020 New Car Sales: 1115

Market Share: 2% 

Laois
2020 New Car Sales: 1180

Market Share: 2%

Kilkenny
2020 New Car Sales: 1785

Market Share: 3%

Meath
2020 New Car Sales: 2820

Market Share: 5%

Carlow
2020 New Car Sales: 1031

Market Share: 2%
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Top 10 Best Selling New Cars Leinster Number of Units sold in 2020

0

Toyota Corolla

200 400 600 800 1,000 1,200 1,400 1,600 2,0001,800

Hyundai Tucson

Volkswagen Tiguan

Hyundai Kona

Sokada Octavia

Volkswagen Golf

Ford Focus

Toyota C-HR

Nissan Qashqai

Toyota Yaris

2,127

2,036

1,782

1,494

1,313

1,294

1,267

1,222

1,093

1,012



Munster
20% decline in New Car Registrations in 2020 
versus 2019
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New Car Sales by fuel type Munster

DIESEL ELECTRIC HYBRID PETROL

9,852
SALES

737
SALES

3,410
SALES

8,849
SALES



Tipperary
2020 New Car Sales: 2,513
Market Share: 11%
 

Waterford
2020 New Car Sales: 2,114
Market Share: 9%
 

Cork
2020 New Car Sales: 11,106
Market Share: 49%
 

Clare
2020 New Car Sales: 1,981

Market Share: 9%
 

Limerick
2020 New Car Sales: 3,200

Market Share: 14%
 

Kerry
2020 New Car Sales: 1,934

Market Share: 8%
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Top 10 Best Selling New Cars Munster Number of Units sold in 2020

0

Toyota Corolla

100 200 300 400 500 600 700 800 900 1,000

Ford Focus

Hyundai Tuscon

Volkswagen Tiguan

Kia Sportage

Ford Fiesta

Nissan Qashqai

Toyota C-HR

Toyota Yaris

Hyundai Kona

889

772

691

689

573

560

540

530

523

1,029
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DIESEL ELECTRIC HYBRID PETROL

5,629
SALES

317
SALES

1,726
SALES

3574
SALES

New Car Sales by fuel type Connacht/Ulster

Connacht/Ulster
13% decline in New Car Registrations in 2020 
versus 2019



Donegal
2020 New Cars: 2,101

Market Share: 19%
 

Sligo
2020 New Cars: 929

Market Share: 8%
 

Mayo
2020 New Cars: 1,638

Market Share: 14%
 

Galway
2020 New Cars: 3,632

Market Share: 32%

Leitrim
2020 New Cars: 393
Market Share: 4%
  

Monaghan
2020 New Cars: 781
Market Share: 7%
  

Cavan
2020 New Cars: 1,000
Market Share: 9%
  

Roscommon
2020 New Cars: 839
Market Share: 7%
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Top 10 Best Selling New Cars Connacht/Ulster Number of Units sold in 

0

Toyota Corolla

100 200 300 400 500 600 700 800 900 1,000

Volkswagen Tiguan

Hyundai Tuscon

Toyota Yaris

Ford Focus

Toyota C-HR

Hyundai Kona

Nissan Qashai

Skoda Octavia

Kia Sportage 

599

504

419

373

346

316

304

277

277

258



Over the last number of 
years, DoneDeal.ie has 
collected a vast amount 
of data on the Irish motor 
market. Each year hundreds 
of thousands of motors are 
advertised on the site.

About the Report
The goal of the DoneDeal.ie Motor Report is to use 
the information in this report to help all actors in the 
motor market make informed decisions about buying 
and selling. In addition, because it is freely available, 
the DoneDeal.ie Motor Report can help inform the 
media, the general public and policymakers about 
the latest developments in the motor market.

Methodology and Sample Size
The statistics are based on motors advertised on 
DoneDeal.ie for a given period in addition to publicly 
available information about the Irish Motor Industry. 
   

About DoneDeal.ie
Our mission at DoneDeal is to remove all uncertainty 
when it comes to buying and selling a car, and we 
continue to listen carefully to both customers and our 
trusted dealers in order to make car buying better for 
the Irish consumer
DoneDeal is well-positioned to address car buyers’ 
challenges, hosting the widest selection of cars for 
sale in Ireland, with 72,000 on sale today. The vast 
majority of those, 51,000, are from over 1,000 
trusted local dealerships that offer certainty in your 
purchase through warranties History checks.One car 
ad is placed every minute on DoneDeal, with about 

600,000 cars advertised a year.
DoneDeal touches over 75% of Car purchase 
journeys in Ireland. (Survey, 1,295 Respondents)
No. 1 for buying and selling cars. No. 1 for premium 
cars from trusted Dealers (similar web data 2020).

For more consumer insights and car reviews, visit 
blog.donedeal.ie

Disclaimer
The DoneDeal.ie Motor Report is prepared from 
information that we believe is collated with care, but 
we do not make any statement as to its accuracy 
or completeness. We reserve the right to vary our 
methodology and to edit or discontinue the indices, 
snapshots or analysis at any time for regulatory or 
other reasons. Persons seeking to place reliance on 
any information contained in this report for their 
own or third party commercial purposes do so at 
their own risk. 

Credits
Marketing and Communications: Elaine Doyle
Layout and Design: Julian Czeryba
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For all of Ireland's Trusted Car Dealers


